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1989 ADCA Convention
No Di s p lay ? -- Come Anywa y !

by Doro t hy Ann Mil l e r

Fr drick ' s d i spl a y

tra d e , b r ing t he m a l ong .
So , wi th or wi t hout a

d i sp l a y , p l a n t o a tt e nd
t h i s y e a r. Get your
cale nda r ri gh t n ow and s e t
aside t hose conv e n tion
da t e s . Do p lan t o ge t t he r e
a day e ar l y f or t he
pr e - c on v e n t ion to ur . We
l ook f o r wa r d t o ge t t ing
a c q ua i n t e d with you a nd
f e e l sure t h a t h e n y ou
have been t o on e uf our
get- t oget her s , you wil l be
" ho ok e d " a ne wi l l, b like
the r est of tiS, l ook i n g
f o r wa r d t o t h e ne xt
conve n t i on . •

Wa r d e l l ' s d i s p l a y

come to t heir f i rs t
conven t ion wi t ho ut a
di s p l a y . Sometime s even
those who n ormal ly do br i n g
a di s p l ay, s k i p a year and
jus t br i n g t r ade rs, or even
n o t h i n g a t a ll .

Wh a t I a m t r y i n g to say
i s : don 't fe 1 t h a t y ou
would be c on s picuous if y ou
didn ' t arrive armed wi th a
boa r d ful l o f hardwa r e . The
ma i t h i n g i s t o come a n d
get a cq ua in t e d . Sp e n d t h e
t i me wi t h us on the
conv e n t i on f l oor wh e r e you
wi l l fi nd a l o t of frien d l y
pe op l e , some be a u t i f u l a nd
i nt e r e s t i n g di s p l a ys to
l ook at, a nd plen t y of
door kn obs and other
h a rdwa r e a v a i lab l e t o
purc h a s e . At t e n d t h e
din ne r s , pro grams , t h e
pre - c onven t i on tour, th e
au c t i on, the bus i ness
meetin g , an d , of course,
p l an to r e l ax wi t h us in
t he hospita l ity r oom. I f
y ou have some dupl icates
t hat you might want to

thou gh t s h a v e
thr ough yo ur

ha v e be en
no t h i n g . It i s

f or peop l e t o

. e e P a g e 3 f or ar t i cle
o n pr i c i n g

. . . . . "I ' d l i ke to go t o
Iowa Ci t y in Se ptembe r f or
t he 1 89 A.D.C. A.
cOI1 Vent i OI . i f on ly I could
f i gu r e ou t what to t a k e f or
a d i s p l a y . I t wou l d be f un
to me et a nd ge t a c q ua int e d
wi t h t he ot be r member s , a nd
I wou l d l i k e t o s e e t he ir
col lec t ions , b ut I d on ' t
f eel l ike I c ou l d wa l k i n
emp ty h a nd ed , a nd I j u s t
c an' t de c id e wha t t o
take .

I f th e se
been go i nG
mi nd , you

~ wo r r y i.n g fo r
, no t unu s ua 1

Len Bl umin ' s d i s pl ay
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THE PARKER &. WHIPPLE CO.,

U XUI'U T llRl:D Sf

)rut ,i 1 den, Con n.

PA.TEN"T

P a tented J uly 29, 187 3 .

DOOR KIJOB,

c=====~.
brochure. see page 177 , ABH,
for a list of knobs with
their mountrinqs , that ' were
in variation. Knobs of
mineral body, porcelain,
silvered glass am solid
brass were available. If
there is a collector who
needs a challenge, this may
provide the incentive for
both research am collectirq
Parker & Whipple hardware••

W H IP P L E 'S

EASY TO PUT ON AND SURE TO STAY.

BeaUona! Out Rhowlng t he worklng parts 01
th e Whippl e Door Knob, T he Hprl ng 18
Inopera ti ve In working th e Knob , Its only
lunctl on belng to hold the Pew l agntna t ~l>e

neck, '

P atente d J.n. 18th. IU S_

Improved me thod 01 a ttnchlng }I lnera l nnd
Porcelain Knobs to th eir N""ks,

same identical patent draw­
ing! Note pages 107, top am
176, ANI'IQUE BUIIDER' S
HARIMARE. '!here is no mis­
taking the fact. Branford's
is attributed to Kennedy
('!hennas Kennedy who fourrled
Branford in the same year
the patent was given. )
Whippl e is credited with the
invention in their sales
brochure shown on page 176 .
Arrl, unless an typographical
error was made, the two
patents date eight days
apart. '!he sales brochure
was not dated. Has anyone
the answer to this mystery?

Several patents were
attributed to Parker &
Whipple, same related to
spirrlles for the spring- ac­
tion knob noted in the

ware.
When Parker am his part­

ner, Whippl e , decided to
specialize, what became of
their considerable stock am
patent rights? Arrl why did
they elect to put out a
catalog that same year? Buhl
SOns & Co. of Detroit,
Michigan, carried at least
part of the line in their
1884 catalog. Trademarks on
the locks varied. "Whipple
Mfg. Co." am "P&W', with the
patent dates of 1-12-1864
am 9-20-1870 were illus­
trated, besides the quality
trim also shown in the 1880
Parker & Whipple catalog.
Included were plates, key
escutchions am bolts, of
fine cast IOOtal am ornamen­
tal butts.

Branford, another company
more subtly Involved, was
closer at hand, Both
Branford am Parker &
Whipple claimed the same
patent, illustrated by the

he diversified
company of Olarles
Parker of Meridan,
Connecti cut was the

:root company of Parker &
Whippl e builder 's hardware
company fourrled in 1859.
Nine years into business ,
the owners incorporated as
the Parker & Whipple Compa­
ny. '!hey enj oyed a degree of
success for twelve years am
then elected to speci ali ze
in cl ock manufacturing in
1880 . Tcnn Hennessey covered
this company very wel l in
his Early locks am I.cx::k
Makers of America, but same
interest ing sidelights might
serve to show that there is
mystery even in door hard-
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Collectors can benefit from pricing information
I recently became interested in a collec-

I! group I did a story on. The man who
ts the organization's newsletter is very

ce, so I started writing him letters when­
ever I saw something at a shop, show or
auction that I thought his members would

CIRCA
by Connie Swaim, Assi5tant Editor

be interested in. Usually I sent him a de­
scription of the item, the price and where I
saw it.

He recently wrote again thanking me for
all of the information. He said he was con­
sidering using the pricing information in an
upcoming newsletter, but he anticipated
that some members would be upset by the
prices. "There seems to be two schools of
thought by members; one group opposed to
any reference to prices and others asking
us to do more in that area," he wrote.

I wrote back and told him that his was
not a unique situation. Whenever I have
written a story, the collectors I have inter­
viewed have been enthusiastic about hav­
ipg more publicity on their field. But when
I get to that final question during my inter­
view, "What kind of prices can people ex-

~
t to pay?;" I often encounter resistance.

I ask the question, not because I am
ey, but because it is the most common

quest.ion we get here at AntiqueWeek.
Every day we get letters and phone calls
from people wanting to know what some­
thing is worth. While price guides and auc­
tion reports offer some help in pricing, it
seems that knowledgeable collectors of a
specific item often have the best pricing in­
(ormation.

For example, for the last two years one
01 the major price guides has listed a Mon­
arch sample cocoa tin at $20. I have been
~l1lptcd to write and see if they would tell
me where they found this $20 tin. I rarely
see the good sample cocoa tins priced less
than $35,and I have seen those in excellent
condition priced $50 and $60. These aren't
regional prices either. During my travels I
ave kept track of Monarch prices, keeping
:hem on file. I know other collectors do the
same thing. That's what makes collectors
:;.uch good sources for pricing.

But I do know why collectors are so re­
luctant to give me prices. They are afraid
that if a publication like AntiqueWeek does
a feature story complete with prices, then
there won't be any bargains left. Collectors
want people to know something is collect­
ible so it won't be thrown away, but they
still want to buy those items cheap. Face it,
we all want a bargain, including me. But I
also think we have a right to give people a
fair price if they ask for that information.

Collectors have to realize that informa­
tion about current prices can help them. Al­
most every collector I know will occasion­
ally sell some pieces. It is hard to pass
something up at a good price just because
you already have one like it at home. Those
collectors who are selling want to get the
best price out of their merchandise. So here
we have a dilemma. If we never print
prices or tell other people how much that
Monarch sample tin is worth, how are we
going to convince a buyer to pay $50for it?

My friend, the newsletter editor, also
pointed out another positive to printing
prices - it could increase the circulation of
the newsletter. Antique dealers often han­
dle a wide assortment of items. They don't
always know what to price something, so
they might be willing to spend $10or $15a
year to subscribe to a newsletter that con­
tains pricing information.

I think prices are an important part of
any newsletter and an important part of
any story that we do. Uninformed buyers
usually end up paying too much for some­
thing just because they haven't seen one
like it before. If they knew that more exam­
ples were out there and what those items
are really worth, they could make better
purchases.

There is one major pitfall to pricing,
however. People who don't read descrip­
tions will sometimes use a blanket price for
anything in a particular category. For in­
stance, take the following example that oc­
curred because of a story in Antiqueweek
last year.

A particular type of stoneware sold at an
auction for more than $300. Several months
after the sale, some collectors of that type
of stoneware went to an antique shop and
found a piece of stoneware made by the
same company. The crock was priced $450.
Unfortunately the piece that sold for more
than $300 was a very early example which

is hard to find; the piece priced $450 was a
common example from the 1920s. A similar
1920s crock by the same maker was priced
$45 in a nearby antique mall where it sal
for several months before it finally went to
a collector for $40.

The dealer didn't read the article care­
fully enough. He or she assumed that be­
cause a marked, salt-glazed, circa-l860s
ovoid jar was worth more than $300, then
an ordinary straight-sided brown-over­
white crock with a common mark by the
same company must also be as valuable.

This example also shows that auction
prices are not necessarily an accurate indi­
cation of what something is worth. Many
factors can affect the price of a piece at
auction. A collector usually knows when
the prices are being run up because unin­
formed bidders are present.

For example, the February issue of "The
Ice Screamer" newsletter (P.O. Box 5387,
Lancaster, PA 17601) contained some auc­
tion prices for ice cream and soda fountain
memorabilia. The editor of the newsletter
has noted that those prices were unrealis­
tic. A number of factors combined to cause
very high prices at that particular auction,
meaning that those prices don't neces­
sarily reflect the true market value of the
items.

Editor Ed Marks mentions in particular
a heart-shaped ice cream scoop which sold
for more than $4,000. Ralph and Terry
Kovel mentioned that scoop in one of their
columns, and since then Marks has been of­
fered three of them. The last one he was of­
fered was priced $4,620. He wrote in the
newsletter, "As usual, I sent regrets."
Marks said he saw a heart-shaped scoop of­
fered recently for just over $2,000 which he
thinks is a truer reflection of the piece's
value.

But those examples won't deter me from
putting prices in my stories, nor will it stop
me from encouraging newsletter editors to
give prices to their members. Most an­
tiquers are intelligent. They know that age,
condition and rarity playa big difference in
prices. The better information we give peo­
ple, the better buys they will make, which
then makes them happy antiquers and will­
ing to keep spending money on antiques
and collectibles. People who get stung too
often are going to leave the field and take
their money with them.

Editors Note: Reprinted with permission of the author, Connie Swaim. The story appeared in
the April 24th issue of AntiqueWeek. Connie Swaim wrote a feature, front page, story on
antique doorknobs which appeared in the January 16th issue of AntiqueWeek. She interviewed
several A.D.C.A. club members, and her story was one of the finest ever done on doorknob
collecting. A.D.C.A. received a number of orders for books, new members and inquiries as a
esult of that story. AntiqueWeek is published in two editions, Mid-Atlantic and
id-Central, and has a circulation of over 60,000. If you would like more information, a

copy of the doorknob story or a free sample of AntiqueWeek, write to Connie Swaim,
Assistant Editor, AntiqueWeek, P.O. Box 90, Knightstown, IN 46148.
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<!&rnamental begign In antique boorknobs
by Len Blurnin

FOURFOLD SYMMETRY

H- 219 a
H-219a b ' .
H-249a
H- 250a
H-2 54a
H- 411 a

Vernac ular design, circa 1885 , domed ve r s i on.
Domed , cl e an de sign now " s po i l ed" by e l abora t i on .
Another Windsor type.
Another Magnolia t ype .
Wrought, popu l ar .
De s i gn has be en s i mpl i fied for this s cr een door knob .

H- 219a

H- 219b

H- 249a

H-250a

H-2 54a

H-411a
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J - I06a
J - I 07
J-I 08
J-219
J-220
J-221

SIXFOLD SYMMETRY
( cont inued )

Classic . Corbin, 1874 catal og.
Cias s i c. Circa 1875 . Cent er is four fo l d .
Clas sic. Cas t i ron, cr ude .
Vernacul ar . Cas t i ron. Rar e .
Ver nacular . Nor wa l k, 1890 catalog , Nbr. 5660 . I r on .
"Cairo ," Corb i n, 1905 catalog .

J - I06a

J-I07

J-I08

J-219

J-220

J-221
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George Doyle Reminisces

George Doyle' . collec tion
aI it looked in 1979

retired here in
I set up my

as time went on
sell. Once again

Maud Eastwood visits
George Doyle in We.t
Hartford. Conn ec ticut

Maud Eastwood c ame to my
res c ue . She put me i n t ou ch
with t he Claude Knoxes .
They bought my en t i r e
c o l l e c t i on excep t f or a bout
t wo do z e n I coul d n ot be ar
to par t wi th . The rea s on I
s t opp ed collect ing is
me . I ha ve t ur ne d to n ew
c ha l lenge s as t i me went on .
Bes i de s I woul d h ave d i ed
f r om envy a t the knobs I
didn ' t have in my hand s .
I nc i dent a l l y , the one
regr et I ha ve i s when I wa s
a c t i v e ( in co l lect i ng ) I
p a s s e d up many a good knob
b eca use at that t i me I
t hou gh t i t was too h i gh
pr i c ed. Ha! Th i nk of pr i c es
t od ay.

I was 78 in Ma r c h a nd as
the old s ay i ng go e s : "on ce
a knobb e r a lway s a
knobber . " I wou l d love to
have ob t aine d a knob f r om
every state house i n the
f i f t y s t a t e s . As it was I
d i d buy one f r om t he
Conne ctic ut s tat ehou s e f or
$40 whi ch was t he h i ghes t
pric e I pa i d f or a knob . •

When visi t e d her f r om
Conne c t i c u t , my son a nd I
dr ove to Tillamook and
stayed overn ight wi th Ma ud
and he r husb and. We t a l ked
a bout f or ming a co l lec tor s
c l u b , bu t ot her t h an
br i n g i ng up t he i d e a I
c anno t t a k e credi t . Ot he r s
got the ball rolling. I
a l wa y s t h ought it wa s quite
interesting that I, who
l i ved in the heart of where
a l l t he brass k nob
manufacturers res ide d ,
woul d be put in tou ch wi t h
a ' ga l ' who lived t hous a nd s
of miles away in a l i ttle
t own in Or e gon and who
wrote t he first b ook on
knob collecting. Thr ou gh
Maud I met many other
knobber s as time we n t on,
among them wer e t he J ohn
Hollands' who c ame to
Hartford and we identified
each other by instinct at
the airport. Needless to
say we went bananas a t the
Br i mfield flea market
setup.

When I
Washington
knob s and
decided to

Yes , I s till ha ve f ond
memor ies of my doorknob
c o l l e c t i n g days . My son go t
me star t ed wh en he was
go i n g to the Unive r s i ty of
Conne c t i c ut. We liv ed in
Wes t Har t f ord then . My son
lik e d o l d b ar n wood a nd ol d
bu i l d i n gs an d occas iona l l y
br ought home ha rdware par t s
he f oun d . I looked a t a few
ol d Bennington type and t he
t hought s t r uck me to s t a r t
c o l lec t ing kn obs. I
t r av e l e d a llove r t he Ea s t
from New En g l and t o Buf falo
a nd down t o Wash ing t on,
D. C. , and combed a s ma ny
an t i que shops a nd flea
mar ke t s I coul d . I got
st ar t ed a bou t 1968 . Li ke
all e arly coll e c t ors I did
not me e t up wi t h a ny o ther
col l e c t or s and fo r a long
t i me t h ou ght I was t he only
one do i ng t h i s . Dea l er s
c ould not seem t o put me in
touch wi t h other
c o l l ectors.

Somehow I he a rd of the
Lock Mus eum in Te r r yvil l e ,
Connect i cut , and met Tom
Henne s sy, the c ur ator . He
men t i oned Maud Ea s t wood ' s
f i r s t b ook and I wr ot e her.
I was en t r anced with the
many de signs on knobs and
Maud s aid this wa s her
"th i n g" t oo! Ri ch Ke nn edy
came into the pic t u r e . He
and his wi fe, Faye, s t a r t ed
a newslet t er ab out knobs
and he and I t r a ded a few
knobs.

I kept Maud po s t e d and
th i ngs kept mov ing onwa r d
and up wa rd s. I developed a
bus i n e ss car d and
letterhead nam i ng mys e lf
"The Door knob Man."

Later my daughter moved
to Olympia, Washington.
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"WHAT A TREASURE"

by Lawrence Bolen
Historic I owa Ci t y in 1989

DI$COVERI O · A7A
TREASURES 'WWn.

"Hey, Bob wants In-does anyone
know how to workth thing?"

I owa Ci t y , rO \~ a, was the
or iginal s i t e of I ow a 's
fir st s t at 0. capi t o l .
A.D.C.A . members kill ge t a
chance t o s e c t he hi s toric
Nat i ona I (.andn';:u:h , the
Univerbity of I owa ca mpus ,
the Amana Co l on i e s a nd much
more when t hcy d t t end t h i f.
year ' s A.D. C. A. annlJ <l l
convent ion, Sep t e mt.er 21
t hr ouch th 0 24 , 1989 .

Th is i s, of c our se , in
add i tion t o t h e fi ne
pro e,r"f:1 tJP i rig ] i n E'd Iq: by
the By i ngt on s , Csu31
f a vori t e .3 , S U Cfl a s t he
au ction , buy i nr; a nd ttad i ng
s es s i on s , wj ll be i nc l uded .
Don 't fOl ~e t A. D. C. A. 's
an nua l lTI e c t in[; i s he l d at
th a t t i nie and a s a l ways
eve r yon e js r G( 0 to at t en d
and xpros s t he i r v i.e ws . •

should buy t h is se t as we
would not see ano ther set
of knobs lik e these for
sale . Af ter' chewi n E, t he
owner do wn fr om her pr i c e
we came home hap py .

Whe n we ar r i ved home I
made sever a l p i c t ur es and
s ent them to Maude
Eastwood . Sh e said a nd I
quote : "Ar e you fortu nate !
What a treasure to find " .
--we' - con t i nue to look for
doorknobs for there are
s t i l l treasurer's to be ri ----------------- ...
found .•

Last year after we left
the convention in Indian­
apolis, Frances and I
visited her cousin in
Plymouth Indi ana for
s everal days . We all
decided to visit the Amish
Hartland and the Fl ea
Market i n Shipshewana for
the day. We walked and
walked but to my surprise
did not see any doorkno bs
but we did have a lot of
fun .

After l ea v in g her cousins
we went Nor th into Michigan
for the day and then headed
South t oward St . LO llis .
While in St . Louis we
v i s ited Debb i e Fellenz 's
shop and afterward Hent
s ight seeing .

From t here we c on t inue d
South t o Memphi s . Wet visited severa l Antique
places but again we did not
see any door knobs . We left
Memphis and head ed Eas t to
Bi rmingham . We arrived in a
r a in s t orm so decid ed t o
check into a Mot e l .

We found out we wer e not
far from s ever a l Antique
pla ces so , ag ain we went to
see wha t we c oul d find . As
we wer e browsing around I
spo t t ed a se t of doorknob s ,
hin ges , lo ck and plates .
Much t o my surprise the tag
read Mas onic door knobs . I
looked a gain at the knobs
and s a i d t o mysel f , " t h i s
can ' t be t r ue as t hey a r e
U. S . Tr easury seal knobs . "
Aga i n to my s urpr ise t he
manufacturer ' s name was on
the f ront of t he dead bo l t
( Hopk i ns & Dickenson Mfg .
Co. ) .

• I called Fr anc es over to
. l ook at them . We decided we
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Membersh i p Roster

The 1989 A.D.C.A .
membe rsh i p r oster i s
enc l o s e d with th is is s u e t o
all pa i d membe r s of the
or ga nizat i on . The r oster
i n c l ud e s 164 membe r s , a n
i ncrea s e of 24 fr om l ast
y e a r at t h i s time.

The 16 4 members a r e
located in 33 s t ates and
one coun t r y (C a n a da) .
Ca l i f ornia l e ads wi t h 25
me mbe r s . Il lino i s is s e cond
with 15. Howe v e r, the
Midwe s t st i l l holds t h e
gr e a tes t con c e ntration of
membe r s . Th e s outh , wi th n o
membe r s i n Ke n t u cky ,
Te n ne ssee , Al a b ama ,
Mi s s i ss i pp i and Lou i s i a na
has t h e fe wes t members.
Several i nq u i rie s ha v e be e n
rec e i ved f r om these s t a t e s .
New me mbe rs have be e n added
to t h e ea s tern c oasta l
s t a t e s d ue to some
pub l i c i t y we h a v e b e en a b l e
to generat e .

Fo l l owi n g is th e numb e r s
of membe r s at the t i me t he
ros t e r has be e n p r i n t ed:

1981 - 43
19 8 2 - 71
198 3 - 82
1984 90
198 5 - 100
1986 - 1 0 5
1987 - 118
1988 - 14 0
1989 - 164

CLASSI FI ED AD SECTION

FOR SALE . En t i re d oorknob
c o l l e c t i on 1 25 to 1 50
knobs ( wood, cer a mi c,
me t a l s , g l a s s ) 1 00
mounted with ros e s, some
k e y h o l e e s c u t c h e on , k ey ho l e
cov ers, plat e s, pa i rs. Al l
in pe r f e ct con d i tion . The
c r e a m of 20 ye a r
co l l ect i n g . E.P. Dick
( #13 ) , 37 01 Bryan t Av e .,
So . # 509 , Minn eap o l i s , MN
55409. Ph on e 6 1 2- 827 -8582 .

FOR SALE OR TRADE. A- 315,
C-l04. Best off e r f or one
or both . Ch arle s Wa r del l
( # 9 ), Box 19 5 , Trin i t y , NC
2 73 70 .

FOR TRADE . Town e ' s
Bu i l de r s Har dwar e - Lo c ks
a nd Hard ware , 1 904 . 11 1 7
page s plus 16 page I nde x t o
Ad vert i sements. ( Boo k is
l i s t ed on page 11 of
Vi c t or ian Decorative Art . )
Wa n t ed c atal og of equal
value . Art Pa holke ( # 51),
1 22 Ha c i e n d a Blvd . , Hot
Springs, AR 71909 .

FOR TRADE . A- 206 , B- 11 3,
B- 1 14 , B- 128 , B- 21 5 , B- 216 ,
B- 217, B- 218 , D- 11 2 , E- I 0 5 ,
E- 106 , F-108, F- 12 1 , F- 2l 7 ,
F- 219 , G- 107 , G- 1 12, G- 1 18 ,
H- 10 5 , H- 11 l , H- 2l3 , H- 21 7,
H-22 1 , H- 24 2, H- 244, H- 25 6 ,
H- 26 1 , H- 4 33 , J - 209 , K-213,
a l s o knob numb e r 3 , p a ge
1 89 , of An t i q ue Builders
Ha r dware. Wa n ted B- I 0 l ,
B- 106 , B-10 7 , B-20 7, B- 21 3 ,
C- 104 , D- 122, E- I Ol , E- 11 7 ,
H-I09 , K- I 0 1, K- 302 , L- I 0 7 .
Da l e Sponaugle ( # 85 ) , 24 7
Summ i t Av e., Bu f f a l o, NY
14214 - 1 933 .

WANTED . Knobs, plates and
locks, number H- 244 . Scott
R. Bowles ( # 183), 8 70 Fel l
St., San Francisco, CA
94117.

-8-

FOR TRADE. Do gg i e A- 101
p l us a f a ce t ed c u t cry s t al
gla s s knob i n exc han ge f or
a ny three o f t he f o l lowing :
A-I04 Flyi n g Bi rd, A-103
Iri s h Setter, A-30l Lady
wi th b onne t , A-3l8 Man ,
C- l 11 Heart Knob . John
Holland ( #4), 3434 No. 47 t h
Way, Pho e n i x , AZ 850 18 .

FOR TRADE. A-310 Greek Head
( by Ma l l ory Wheeler) plus a
f a c e t e d c u t crys tal glas s
k nob i n e x chan ge f or e i t her
A- 301 La dy wi th b onne t or
A-318 Ma n . John Hol land
( #4) , 3434 No. 4 7 t h Way,
Pho e n i x , AZ 85018 .

Show &Tell
Ar t Paho l ke ' s e x c e l len t

c ol l e c t i on of d oor h a r dware
has be e n f ea t ured on
tele v i s i on a nd in Keyn ot e s
p ub l i c a t i on t h i s y e ar .

Ar t ' s co l l ect i on wa s
f e a t ur e d on Chuck Dovish
Ac t i on News, Chann e l 11 ,
s e r v i n g Central Ar kans a s .
The progr am was s e en on
J a n ua ry 2 , 1989 .

The Apr il 19 89 issue of
Ke yn o t e s , the offic i a l
p Ublic a t i on of Associated
Loc k s mi t h s of Ame r i c a ,
I n c . , pr e s e nt e d a f i v e pa ge
s t o r y and p i c t ur e s by
Pa holk e . There were 30
p i c t u r es, 18 of t h em i n
color . Re a ders g ot a
g l i mps e of Ar t 's
col lec t i on , i n c lud i n g s ome
o f h i s c a talogs . There a r e
a numbe r of fin e examp l e s
of hardwa r e co l l e c t o r s a r e
see k i ng.

There is e v e n a p i c t ur e
of t he knob b e a r i n g a
l i k en e s s t o Ma ud Ea s t wood .
Pa h o l k e c a l l s her the
mat riarch of doorknob
coll e c t ors ••
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